
7 Ways To

Increase Online

Conversions

Without

Spending A

Dollar On

Marketing



Get Those Conversions You

Deserve

When it comes to your online business, we
know you want to increase revenue.  You can

spend money promoting your brand, and
you can even be delivering your message to

the right audience.  But, are your online
visitors purchasing your products?

 
  To increase revenue, you need your

products converted to sales.  If people are
visiting your site, but not converting, then the

problem could be that your website
conversion tactics need revamped.  

 
We know it's aggravating when you feel like
you've done the work, but you aren't seeing

results.  That's why we put together this
guide for you that provides several ways you

can increase online sales conversions
without spending a dollar on marketing.



Call to actions should be clear and concise. Never assume that
your customer knows what you want them to do. Tell them. And

then tell them again. Adding CTAs throughout your website
means your customer can take action regardless of where they

are on your site. Don't make them search to convert!
If you think you have made it clear to your customers that you
want them to take an action, there's a good chance it could be

clearer.

Have A Strong Call To
Action



Remove Distractions

People are coming to your site to find out what you offer
them. Make sure it's easy to find your products and

make sure they are prominent on your site. People will
not dig to convert. 



Test & Tweak Your Check
Out Proccess

The fewer steps you can make the checkout process the
better. Are you taking advantage of popular payment

options? Are you allowing for buy now solutions? These
are some questions worth asking yourself and testing.



Provide Discount
Codes

Discount codes can be a great way to convince a first
time buyer to make that purchase. They also are great to
win back customers who haven't made a purchase from
you in awhile. When used strategically, discount codes
can be a big push in getting that customer to convert. 



Optimize for Mobile

It's 2020, your customer is on a mobile device. There's a
good chance they found you from an ad on Facebook or

Instagram. Make sure you are optimizing your site for
mobile. Adding large images with little text is a great way

to make a big impact with your mobile site and drive
customers to convert. 



Provide Strong Product
Descriptions

Your customer wants to know what they are buying. By
providing clear, descriptive information about your

product you not only increase the chance of conversion,
but you also decrease the potential for a return. 



Allow For Customers To
Leave A Review

Reviews are a super powerful way for your customer's
to see "real world" feedback. Reviews not only help

sway a potential customer to click "buy now," but it can
also be a great learning tool for you to use when

making product and service decisions. 



Are you
ready to

take
your

online
business

to the
next

level? Schedule A Consultation: 
 https://calendly.com/tia-21/15min


